We are a small Victorian manufacturer of Custom Designed EFI Inlet Manifolds.

We have been attending and exhibiting at the SEMA Tradeshow in Las Vegas, USA annually since 2004 and also attended the PRI show in Orlando USA 2007.

The recreation & racing market is fairly small here so we have targeted overseas to develop a larger market. In 2004 our products were too far advanced for their

automotive market -they are stuck in carburetters. In 2007 our products are starting to be sort and recognised for their quality and innovative designs.

The PRI trade show is the biggest International trade show for the Performance & Race Market. We were very well received there. We have since had enquiries

from England, Denmark, Japan, Sth Africa from people interested in following up our products.

We have found it very difficult to finance our exhibiting & travel costs for overseas, so at present we only attend these 2 trade shows.

We have been in business 30 years and although we have done much Research Development work in magnesium casting (this is where all our money has gone back into) we have never been able to get any assistance from anyone. We have fallen into the cracks of every Govt. scheme.

We have managed to use the EMDG scheme the last 2 years (thanks to some help & advice from AusTrade). This has helped but finding the initial $15,000

is very difficult. As small business owners we do everything on a budget. In fact our first two trips combined, only managed to meet the EMDG $15,000 barrier.

The way the scheme is setup at present seems to benefit the larger companies but not assist the small companies who are the ones who often have the innovative

new products. We have discovered in the trade shows that Australian technology and workmanship is very highly regarded by overseas people and many are prepared

to pay the higher prices our parts call for (due to the cost of labour here) to get the excellent quality our manufacturers are known for.

Maybe a lower bracket would invite a few more small companies to try overseas. We can't afford to pay initially for an overseas rep to come over to see our

plant and discuss the possibilities of being a distributor etc. (It's great that you can claim for part of this via the EMDG but you have to be able to pay up front first).

We have also found it extremely difficult to get our display products in & out of overseas countries without having to pay duties. Surely there must be some way you can set up something that allows exhibitors to ship their exhibition products easily in & out  without having to pay duty every time. Documentation allowing for trade exhibits easier access on proof of Tradeshow documents or something. Paying the duty is often very difficult when your on a very tight budget. Trying to get it back -as you are supposed to be able too - is near impossible. The costs to get my exhibition products back into Australia has cost me over $2000.00 in fees- 2 pallets weighing less than a tonne.

The other query I have is WHY can't we claim on the EMDG for trips to New Zealand. We have to pay duty to get our trade show exhibits into the country, we need all sorts of 

documentations, we need passports. New Zealand is NOT part of Australia. No-one can answer these questions not even AusTrade.

I hope these comments from a small business owner trying to export give you some food for thought on how you may assist small business in any revision on the EMDG.

Regards,

Lesley A Morrison

CEO
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